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2-1. AMA DERL X DEE
(1) REIZBIFEI—TT 1« VT ERDTHE
E

19354, RKE ~—7 74> 7 WH &
(American Marketing Association :
AMA) oY, &E~—7 74 > 7§l
S Te—s 74> 7D %EFE (marketing
definition) ; #4T- 727,

1937 Fic I MER & L TR E 72
AMA DA O LR EFEE, 1985 Fic fE e
SNTW5BD, ZFNLEK, 2004 4, 2007 4
LWEENTETNS

2()04ff—iTV)AMA B 2ELEHED
Z5B|2 O\ TlE, Jenny Darroch and Others
(2004) HEEFL T3, ZNE T EHRD
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(R 1] AMA DARFER & € DRFHEIIZELL

AMA D5EFED EFEDFE A
1935 1. |BEE % a—
=T A7, B T4 A4 T B
BEG T ST BB~ - BTH D,

H— 1 ZADFAU BT
5 LB DOEAT (per-

2. Wet—vr 2antE,

3. 2= T4 TIE—

formance) Th %, DDREFHHTH 5,
1985 1. HHEREL o
=T 47, | =TT

AR HM#E o HEE (objec-
tives) iz 9 L ) %
%42 (exchanges) # 17
5L AL, A,

BrEfedt, =L ¢, 74
7T, W H—E 200
W7 & & EHm L FATT %
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2. 2= T 47 DH
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5D HEE % il JeAb S &
LELTH 5,

3. 2= T4 7,
N &AL H D%
BTH D,
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=T 4 7%, —
DDMMHIFERETH Y,
BT R L il % Al
L, 232=7—1}L,
JlxWET oD, 72,
M & 2 OFERRE =
benefit % & 5 ICHA%E
BRZ WY P 72D D—
#oo#FE (a set of proc-
ess) ThHb,

1. =774 > 713,
SRR TH - C, M
MERETIZ %,

2. v—5T4>70H
miE, AEDAEC 5
%,

3. TNTCoOFERRE

L OBMRE R 5 2

L DEEME,

NG b, 004FENDEFKIE, TAY -
=774 ¥ 7WHE (AMA) 5%, 1985 4ELL
KRI9FIRY L e b L THELZDD
TH 52,

ZDESE () 1, UTokrichsb
INTn3,

Marketing is an organizational function

and a set of processes for creating, com-
municating and delivering value to cus-
tomers and for wmanaging customer rela-

tionships in ways that benefit the organiza-

tion and its stakeholders.

[gEEF B Te—r T4 > 77813, MHiE
A T—7 Kk Ng— (FIEBEZEE) iHic
EoTHIRE B X5, FERIZI T T

fili, #A5E - 5% - ] L2 Y, FEED
BIRMEZ MBS L 20 T 5 oo, k%
Bz Z2n—HDOBWETH S,

AMA 9 2004 FEDEFEDS, ZHLHIO D
DEFESTVWDEDIEZ, ERWIZKELSZOT
H BV, =D, TEHEEERDHFIZA- T2
MEA 28T T Tl oAalch 722 &,
Lo —2l, 274 v b EH/LZDIF, TH
B oA LT ED THIERFRSE ) 120 Kk
ZEERMWHELIZ ETH B,

(2) 2004 FEEFRED DL DD DS

Cooke, Rayburn, and Abercrombie (1992)
i3, == T4 > 7ICBIT B 4OD¥H %18
FTwa, 2z, 2004 FEFRITE DR
ERTZ e EFEZT, [R2] k>
I2F EDHTABW,

20044 D Te—4 T4 TR B D
CoTE, BH (2007) THEE N TW 512,
5] 2 1¥, C.Granroos, G.M. Zinkhan and
B.C. Williams, W. L. Wilkie & o Rfi#AHshs
MBI T\ 191015

Znman—>, W.L. Wilkie (2007) i k&
r, TINLDEFRE LT 5 LRERHIA L
DIZONTHEEEZRCLTETWSEZ LW
L THbL, LiIENTW5,

Sz, Te—r T4y IEREIES IEH
(Criteria) 12 DWW TN 5, MO EFH
I3, EfTHET AT I —LHOW S ICB#E L
TWBENETHY, Gk LMFENAHINDN
T ARELETUI bW, Z0L,
Yl aiEEE A L, EE P % F - fald
Thewl, @YLEHEZFRT LD TYE
iU b 7w,

=774 v 7OW& (the concept of
marketing) & 3% Tk~ 5 72 FHFE (the
terms stated in the definition) & ?HHffEZ:
WA HDNETH D, 21 AL, FAD
HGREBRIC b b e Wi 2 BET 2 DI
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[Z 2] Cooke, Rayburn, and Abercrombie (1992) @ 4 DDEEH% 2004 AMA DY —4 T 1 > T DEZR~DIER

V=TT A T DN

AR DB

economic utilities viewpoint

- —t 2Dt (flow of goods/services) ;
M5l (transactions) ; i@ (distribution)

WHE (EEF) OBl

L . K (wants) o LZEE (needs) » BERYTHYS & % (target markets

consumers’ (buyers’) view- |and customers) ;
point ¥ (consumer)
BN B A BItRtE: (relationships) :

societal viewpoint

2= T 4 v TIEB O SNREE A () (society)
i (exchanges) ;
A5 #E (standard of living)

LAY FETEH (demand management) ;
managerial viewpoint HAEEHE (organizational objectives), HkH%, FliE (profits)
FIE=BILR BT S H (knowledge management) ;

stakeholder viewpoint

FERIFRE B (stakeholder priority) ;

HEI 425G (strategic conversations) ;

EFUENE D FH & Mg D AT

(open entrepreneurial strategy making and strategy implementation)

HAF - Cooke, Rayburn, and Abercrombie (1992) X .

Thb, LIh>T, FAGTRRNDERED
=TT 4 T DOERED, FLT, F1F
Sy I REREBIIE N TS b 7
Vv, RIS 2R, —EOWIE
DLFEE RS 5 TH A D DY, RS, B
WEWBELEFEZ LNEPDL LN,
LEB L EFL, HHICE5 M TWT,
BHITHZI THLNT, SN ThsrZ LI
E-oTC HE () 2EHIC LTI ns
T, TN 2, FARERTLEMFENI
SR 2 FE L T b i e S5 7%cv, L
L, Bakh s, BUEOWEHEILZ DHEE
TR TES,, L) bIFTTH2,
Fzonk, z0b ey, HERLEY L
WIFZE & EATOHPAZ I JAA TV B, =—
TT A TOEFEL, BRAWTT AT I 7
THEERREL T JRWHaonBig e L TH
WEeltTaREThs, HaEn, 2L T,
FROIFEHZICE - T, £D L) LALEMT
DRy VR EFEIIEZETH 5,
=TT 4 T L EREESL Z LT,
ERFHORKI B E RIT T, EFEHS
i, BEa A RESR O, Whre, HHE,

39

Bl URRHE2D, L) REWREETED &
IITRPEDHEE & 25 DEIRDEE % R
O EMEEICEZ LT UT L LT\, 2D
ket Z YA L 72 BEIC BT 5 S 5 4 BT
AT 52 L 2o Tnd,y ERAT
Vw5,

(3 2007 FENEETIIEIAE I EDb-IZ

D

2004 FEEF/HFR SN T 3 4F4%, AMA
@ web % 4} marketingpower.com T3,
200841 H 14 HAFIF T, =—7 T4 7D
FEHmERELL LR L0,

CATIZRCUE L 2 BEHE, 2004 £
EFEE D C o THLLHRI»E SR - 12h
LEBHLTWDS, Lk 3FE LW EH)
DAL — F TOHYE &% - 72,

2007 4F5E 38 (L) 13, LT L)
ZtoTWwh,

Marketing is the activity, set of institu-

tions, and processes for creating, com-

municating, delivering, and exchanging
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offerings that have value for customers,

clients, partners, and society at large.

[EHTH)  Te—r T4 > 723, HE,
KRN, 75— FF—RO— et &icx L T
fiiflidh 2 b DEAEL, 23 I2=r—3
CEATV, R T, T 5 —dofi
MomEEich ), B (FIE, BT T
Hb,

B2mEHEWE (1985) 2+ 55 3 WH
(2004) £ TI1944ED - 7225 AW (2007) 13,
bI»3ETH D, P! TN
2004 SEEFEDO BN K E ol 2k
ThHbHI,

F 72, (ZOFEFEHIED 726 2006 412 2
BXETREEY LA ZAZAIZ7=NLDD.R
Lemann #HE 2 R L 95 9 AOTREAVH
RBL, AMADOSEN 2T AT > — il
% FEhti, = OFALTIXAETIE O 2004 4E D E
FCOWTHWETREL L EIZOWTHERE
K> 7z, 2500 Ao b BIE A% 5 L7z 25,
#HHE (organization) &\ SEZ ZHET 3
BR» 572 L Twa,

HEEREN— 2 ITrEBR 2 ER L 28
CHEBRRZ L o, BREKWALZAIR
1024 Ao T LX) %7 a2 %=1
2007 AEML D EFH HEAE, A 0] O SE FE 1T L
AR DLFEIBEND LD TH S ) LRI
a x> b LTw5, 19354F, 1985 4F, 2004
4, 2007 FE L EHZDREL O MBEHE <
LoTWaD, UL, =—7 T4 > 7%
% CBREL M, BA, oZfrrAbE—F
Ty 7L TWBdMES 5, TERE &R
=TT 4 T ROEDFERIIERE &L
12246 T 5, FlE@os Ak, deBE&ITA
%Y 5, Bk, ANDEhEE, pEE, RHE~—
TTA v ITOFEKICEEL L, RS
7 b, BARZe—, =7y b v HAHRE
BZLHLVWERZLOHEICK S, &

LTWwb, HERICHAD>—7T 4 > TR
FED LI ITFIET B7,)

HATIE, KEEHE (2008) »% 12007 4
De—rT 47 DEHK (4IH), LT,
HIEBA L T 517,

FLTC, Lfo T=—r7 4 > 7 DEH,
DHRELT, “o—r T4 v 7 LIFHE,
HFEN, 79— b —RU—BAEIC & - Tl
EHDLOERAEL, 3I2a=r—3a %
F17c\v, ED R, 2 2058, —Hlodl
E, RO7a 2 Th5b” LLTEBLNS
(RFFEAR IR E ST B),

ez, e MKHE A 13 client, THIED,
13 institution DFGEETH % LWi-> T3,

(Z OFEHHIE D726 2006 4Flz 20> &
TREE VA Z A7 =)D D.R. Lemann #
EErERETHINDEREERPHELEL,
AMA O&B# 2 TN T > 7r— M %
ML 7z &9, Z O TIRHETE 2004 4F
DERIZ OV TYET N E WA EI2OWTHE
RERD7z, 2500 A2 5 MEDFHFHE L Lk
#%, organization (#fk) &\ SHEE bk
THERLED > EDPRAENTNS,)

ExHr L TE, 2007 FERONFZ KE
CZOTFT B2 EDTE B EFEZ TS,

(1) Marketing is the activity, set of insti-

tutions, and processes

(2) delivering, and exchanging offerings

that have value for customers, cli-
ents, partners, and society at large.

2-2, KEIZBITE2Y—FTT 1 IV ERDE
e
2004 4F & 2007 FDOEFDORHUE RF-TH
Lbd e, UTDLHI2% b HEZ T3,
2004 4F- . (1) Marketing is an organ-
izational function and a
set of processes
(2) delivering value to cus-
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tomers and for managing
customer relationships in
ways that benefit the orga-
nization and its stakehol-
ders
2007 4 : (1) Marketing is the activity,
set of institutions, and
processes
(2) delivering, and exchanging
offerings that have value
for customers, clients,
partners, and society at
large.

HERMIZ, FHIL, 2004 F X 2007 £
W, =E2&EZA TV,

(1) "#HL#k o #% it (an organizational
function) ; 25§ 2 T\ %, ZiLid,
AN GHISRERE) — AUV &) ok
REx BT REEFE2z 22010k 5,

(2) ==& T4 > T DORIREHEDIED - T,
AN HZ S T4 (society) L X
IWORTERE R D &,

(3) %t (exchanging) 7"HHRZ 17z,

FrHbE, AMAICEBIT2BEND>—7
T4 T DERE, UTDL)IChdTHAS
9o

To—sr T 4> 7803, MO REERE—
2o ¢, Bt (offerings) % 51U L
(delivering), ##:§ % (exchanging) Z &
THEDAL 5, JRHPHIC b7z 212l
XKz HIETWEEI CTH B, D5 L,
AMA 2 BT 28D To—r T4 ¥ TDE
13, UTokicihsThro,

Fre—s T4 > 7 ki3, MEPREER & —
12 7o C, Bt (offerings) # 51V L
(delivering), ®#:3 % (exchanging) Z &

— 34—

THEN A LT, JRHiPHIZ b7z b1aofl
fiE¥s k% BT TH 5,
L b,

3. BERY—4T147tHBE (UMA)
NEFE (1990 F)

THA=—7T 4 > 7iha - 50 43 - =it
HOBWHy (AR=—7r T4 > THE) 12
L5k, WHETIE, MEHI62 4 5 HefiE L T
WzhY, 85 ARICIIKRE T (5B 4 IdE)
W BHRICIE T2 Chbhv, &FRIGF
(1989), #EHFEHRP LU b~>—"7T 4>
EBRRASE LI, —EML» T TERL,
BRLE®, ZOHER>—7 T4 ¥ 7THE
(Japan Marketing Association : JMA) %
1990 fFIc i L 7e~—> T4 > 7 DESE (K
FUFE) 13, Tk I HdnThs,

Te—r 747 Ei3, ¥B LUl
FRD A3 7 a— N0 e HBRICSL L, BERY &
DAHLIFE 2 A4 05, RIEZHH 2L T
A7) HALE D 72D DIREIEHY TH 5,

() B - BER - ATE L OB,
A5,
@) EWstotke, b, HRRBED
L

(3) —My#E, Wold, BT o4
B - A, BLUHBEREZ SO,

(@) HFEOWIHC T THA - RS
) —F - s - it - 7w
T—ar - s, BLUEE -
BREBIR e SIcBA b 2R 5
Do

(3R]

Marketing refers to the overall activity™
where businesses and other organiza-
tions®, adopting global perspective®, crea-

tive markets along with customer satisfac-



re—s T4 > TS I

tion® through fair competition.

(Japan marketing associacion, 1990)

3-1, HENDEREZDH DA b

BT 5, TaTorE»THEAED 2
DEATT HIEE ORI, TH B, 2004 FE D
AMA DFERDOFHIIZ DWW T, HAETIE

W B CRIFEHEEDTEA L T T\ 575,

Zn9 b, WE (2005) 13, IMA DEFH L
WL TRD L 52T 519,

KE D 1985 F-DEHFKD~>—7 T 4 > 7D
Wumﬁ%%ﬁ@mmkéﬂtﬂm%Mot
LOThHZDIZH LT, 4l (2004 4F) |
P T A TOEEE LT, MEmﬂL
o - $E 8t &, MR o B K B IR B
(CRM) @ 2 DD 7= DHHAIIEERE - —H o
TatLR, v EICEEEEWNTW S,
Value FFHEFEBIRICER L& H L WESH
B2 B o ZDEYIZe—TT 4T
AT 2% 2 JiE, Bakic MlifEDflE - AR
- GREL, & TERBMRER, IR A > b
EENLERLTLONEED) OOH B,
C—T T A v T OFRITEEE G TR
ThHY, FK (B —t 2, 7P,
=KL — 772 F%H) FERTIEIHZT
Bk L Twiwv, 24 PlcfiEsnsg<—
TTA TV =T w v, T
DAENGE ) X RN, DL ) he—7T
A > ZIENC & 0 RERENICIEAE T A -
REENRIRI, EREBFENTVLH TH
b, v—rT A v ZIZIFFEMOmE E ER O
DD EV)IEIILIETL ) 3 NTBY,
TN 5% VRGN —7r T A v
Ty WROLENEDTHDE, >— 7T AT
12 & 2 S AE A SR e R ER R &
ET A2 213, AMADZINE THOEHKIC
LD - 7207, IMA DEFRICITZNDRS

iz, GROFERL, %5 LiEknni

B4 2 HRHE O FRA > b (FBIH)

EONPLLETHNT, =774 > 7DV
AR (fiifl, BEEBAGR) ICHEHLZE S 2
LD TIE e Wi,

B oz, WHOHMIZ L B &, FrEFKE
IMA @ 1990 2% (LI, JMA E3%) &
WILL Ta b &, dSEanildsonsd e LT

Wb, Tubb,

(IMASEF#IC BT 5 “HgAE o EH
1E, AMA SEFRIC 1370\ 25, Ml o Al &7
PEENTW L, TALE 2 fifEDAE & L

T, BERICBIT S I 70 cfldnr 5aRL Ty
5 (A2 i, 150, Rfhr, XDRE
L ZOBEEEZ R L TWw3), whiFw7n
o “HEBARE” T T, 3 7 eic Mfifio
A, 150, #E7 2M) LT, EEICKRB
LTwa, =7 0lyRATLCT, £DK-
THe/z MRS LR ZRZ 9 2 LTw
b, £EFE2Z b5, T, IMAEFED “H
Ky OMEBRE2T057 & v )iz
¥ S AMA EFRDOBEBEROEE, & \»
JRKELHBBICART 5, —F, IMAERE
D NTa—oS BT  VRIE B
HEBl T D2 EI1E, AMAERTIIEZ
T, WhFESHTIE 7 v — L7
B “AIEEE4 (fair competition)” 13245k
NZEELT, HLZTANTAHVDTHH
Jo IMAERTRIEBS%H 2 TAN L
WO HARIEWZ B (T A1) AT
b, fair trade).

3-2. BHOER
INFTEMEE T ER R INTE 2
D, INFTHDEZD, =7 T4 > TDE
HELTEZ LD H B LTV 20w,
TR ~—r T4 > 7 OERE, Tl3, —#k8
CREFENZLDE L TCETFLNEDIE, LT
NIOThHBELTNWRD, T7%bb,
(@ AMA (1985) MEFR (2 THEAXE
ENBROWV RN - ODEBRE %



feEmd (i) 59BN 3 - 4400

EI1TY 51812),
“Marketing is the process of planning
and executing the conception, pricing,
promotion, and distribution of ideas,
goods, and services to create
exchanges that satisfy individual and
organizational objectives”
re—s 747 8id, WA LMD
HEEZ e S5 a2 fliEd 572012,
TATT, B, ¥—t 20K, i
%, 7ux—3 3, FaBEGE - EAT
THBETH 5

b) IMAERE (£ THELTIHEENT:
HERITT ZFHDREH) .

Fro—sr 5y > 7 Eld, ¥ L UM
DAY B3 7 a— )L e D 12D,
BEY L OMEIMZ 150 h 5, NIEX
B 2B LT ) MBALE D 72 DA
fIEENY Th 5

H)1) O - B - AT E OB, Btk %

T,

2) EWS ot i, BARRREEO B

3) —E A, WEE Bk A -
A, BIUOHBEREZ &0,

4) FBEOPSIZ I TS - S e
)o—F - B lif% s e '3
oYl B & UEE - EREEBfR L LI
b BEEETIZ V),

(3R]

Marketing refers to the overall activity®
where businesses and other organiza-
tions'®, adopting global perspective®, crea-
tive markets along with customer satisfac-

tion® through fair competition.

(Japan marketing associacion, 1990)

(C) Kotler DEFE (2 THEARDEHAK
TRE/ 2 HET 581),

“Marketing is a social and managerial
process by which individuals and
groups obtain what they need and want
through creating, offering, and exchan-
ging products of value with others.”
(products=goods, services, ideas)
To—sr 74 > 783, AR,
MgEAELRY, £A77—L72Y LT,
FIMOAlER B D D ELHL 12D T 5
ZEEMUT, WHEPMEE L, T
KY 5 YD EMHRT a0 - HHEBER
ThHsb,

NI B, T, MALLE M
) OWEDATHOFKREFZ i, Ob)IF,
¥ (HfR) DAPTFEREL>TWE, Z0
b, Th¥E WERBAEAZESINE
W) A, FEREFZTwD T ~—T 4
> 7 oSRE, (BHEY) 0EEEE, OIS
PUL7bDE%d, Thbb,

—4sTFar7 el g GHESH) O
BRICICA BXEEE N, RfTanhd %
TEENDRRFR WL LIBEI DM A ST

Th b,

INEWERE L2 & &, 2004 4
EF UUT, FrEFefsy) 25, TNFETL
Ho>TWBDIE, HEANIZKESIZOTH S,
—I%, fTETRDOFIZ A>Tz MEA
PR C Tk DARIC T -2k, b9 —
DI, XA T4 v FEHELZOE, T o
A LT ED THERFRE, bR EE
HELL 722 & ThH 5,

4, BAREDNRET

— DNIEERFEFICOVT —
HEHE, TNFTHO T—4T 4> TDE
T THITELZY, MEE L TREINTW



Fro—s T4 > 7O ICHT 3 HRIEKOKRA > b (BH)

52 ERUTOL IR DEFEZTWE,

Offifii s 2 4 @ (offerings) X113 & 9 »
5 LD,

@7t (Bsl) ilifl, AEE00MME & (3475,

QT EHEES, L3, TRIE, &3,

OZAFEDRIED DI T v, BRI
7 & LRk (2 %A, A
E) rEE (WHEHE, 7747, #
Sl ) YERST B (T Higky
EHENTW5, EHo—MHo AR, =
DMlH % Hehafi 2 T b, iz, Bigd
HY, FHEMWELELADEFRFOHFETH
5, TOEMRTIE, WE (D LHE
) OREZ, —Ho AW B
BLNT U A EEZ BNE Tld e,

ORI N T v (FERICIE - Tw
),

ZDHbH, KT, "OHMEBS &L
2, ANIE &3 3 I DWW TIRETT 5,

4-1, FHEEE & AR
ZHT—=F, EH (2001) THILTw
529,

(1) RS

HEHE#RHETH, HED "H4 (com-
petition) y 12 &I H bl b,
T2 DL E ED L) W N— )L TF 5 T
PIZOWTIE, BWHich7z-> TiamaE T
ETWd, 2Lz b, B,
Elic k- T, F72RORIUC &> T2l T
WS DEFZ IR WKRIUICH B, Z
NEFTWRENTELHED ) bELILDE
VITICERMIci) EiF s ((a)~@),

(@) Tsee¥E% (perfect competition) s

A
75

(i) WHEBZNIEAKZ, A A
MiokE HiEL T8 9 %,
(i) WHEBHLEEHEDLZBRANT TnZ

NDO—FKD A TIE, iliks # T
S,

(i) CEPEESRIITAMCTRETRET, H D,
F-HBICBRETE 5,

(iv) HHITEETH 5,

BT BT, LT ML EET 5
il L A Ea L) Z i, HNIRLNT
HH9, ZOMERIE, 4HTIIHWLNEZ
ElEwEE Tl

1930 A7 2 ) 77 TlE, AT VLT
MEa g DGR, 2 S —BURIC X - C
AR & STz, 2 OHBIL HS T 52,

[HE)] T 2—r8—=—% v b D A&P
(Great Atrantic & Pacific Tea Com-
pany) HMGRD 77— 2

A&P %, 1940 FAUUCAT - 72 Fic b 2
Z b OB & TFIC & IS EoR DY, AN
W= m e T — 23D Ta
2 FPUTORET S, THY, "HARIEZLE
SIhHE) ERLEINBZELTT A AH
BEER N7 A MR SRS N, A
DR,

[5Gw] @ 758 45 8 4 (perfect competi-
tion) ; HFHHLH

A& PDITEIE, AFEtiENL &R
2k, FEE2BGE L CFEEEAZE X
D, TBrO—)TOREHIZ L1 F
WHAE LIS &) R¥ERNLETIB LU
WP T ET, TRIERGIEZ 50,
CarR—=F =KD, /N— 3 il
Dbk wv, BEEOEY I, THS
W) ZE R, FREDHHEORE LR
RAL7zEZHIZHD, &L THEENHER
DI B R * BRI L 72,

(b) TH%h#E% (workable competition)
P
sl

BAHIHEDHEFT A 5, B & ek



B
/ = Al -

Todlic, Zoartesni, 22
T3, UTo L) e BEI B L - T
ERINDEXETHDLELTWD

(i) WHREICHE - €, ERTHSIcBT
LR ORI S il & PR T 5 2 &,

(i) HWFoREHIHMKE->T, M, ¥—t
2D ERFET 5 2 &,

(i) b EEND LA &R ETEHR
LT L,

(v) IMROREBENT—FIcxt L ¢, £k
R PERE ST B RIS X,
BORMETIRYT 52 &,

(V) AEpEMR A RE R BT & By %
WL RHEIEDLZ &,

) A4 4 IV+E+R—%— (M.E.Por
ter) @ TEREHE
5 DDOBGER FrHBsA0ER,
BEGhOBIE, BEORWHT, HaEH
DEBT, BEELAHOBOIEIR) —IA
WEBRT THOSRR, ST
2rERT . 2O THBIR 25
Mol %, & TIEERE, 20D 5
DL B2,
(d) SHE—n "EEEHS
(1) N Zz TOBmFMEOME

L Zih

I]O

(i) M.E. ®— 2 —DP4 g3, g
EFRRICHL) FebN T B, REHHR
A2 BT, HE ) F—
LAy FT7—=7%, §XTCOMHTH
I MBI WD TH - C, EFEMLT
ELZEIFEFELTVWLBHILH- T
L LI 2 v, IFEBISE O LBETT
e CIRIEMLT 225, i /7
NTDEZDHTHEHFT D, 2w b
7 — 7 AL 3BAE IR I3 2L E] TREO 2,
ZZiZmd TEH Tid (L <)
BT 5, (BUUE— & & bk
DR (economy of network-

7N

s (b B k)

HOBHI - 4O

ing) #{E08)

(i) iz, HETE2LDTH-T,
BWFICE S & 2 A0S
2R TW B W 202, TEHIE,
WEL TY— A EFIHPLD
SN, IRk ) EEE 7 B,
HHfboHER I - T, TSy o
WEHZED > TETWSZ EIZiE
THUENH 5,

(2) BFEHH
M54 (competition) J 1, £ > > T4
TIT7TREMRKIELIHEL DR L EANT

borFEzon, —RiCyZTFANLNTY
5, L2L, BEIBRICBNTIL, HHL
»HEILRELBECHLbN, —HAED

G * A THWLLEHICHRZ D EEDH D,

ZDL ) By S, THEEeERS ) DL
I TS RALR O WIS HE 2 B D TR
+45ThHY, BHERBROIGDOEMIZEWT
EORED T »EIEL DD R L T
Wl e 570\,

CHMEEL 13, AHOB&ERET S L
DTH LD, HEAHIZIE, RKOLNTWD
M, 2Dk ) TMlA TERE S
En) ZEIZE RS\, HARMAICE
WTARFE LR AL 7238560121%, FEE
BRI L TR, ]S 0 dkigHNE %
HBLTCAHN—FTLL2VIFEZHFTHDH, LK
BRSO & e B,

B 2L, SHOHARD Ttk 128
9 TSIEZe w4, (B Xy TRIEZREGE) &
3, BHEOLNEZA LS5 TnEFHZ
FF e, o RETH B,

HAD M558k 13, b Ekgks
A ¥, (RIERGIZESBHERIIT) 10k s
E, DEFHOIEARN L — N EED BT
» B H, BEAN 22 I HiAT LT LK, #mlo
WEERTAHHICESTWDS, 22 THER
i, TR EO L9 e HRERHL S T, &



Fro—s T4 > 7O ICHT 3 HRIEKOKRA > b (BH)

ENBH Lo THRETEDTH-T, D
725 Z DFEEANIET, HHEIZATHhILS L9
12, SEFHBHOERYL—NLEZED L, &
ToTwbd, ZZTEY "THHLPDRIELH
4 (free (workable) competition and fair
competition) ; &\ XXFicBIT 5, THEH,
(&3 f2) & TRIE) (&3f02) DERIT
TEINTWhW, EF2I2Z20E®RT 5L 2
AlE, THHICHSER T 284252 51
oD, ZFOWY TAEEE 2 HHICATZ
5LV ZETHY, FRAELTRTHS
TEREVW)ZE ) LDTHD, TNEFAT
TEULWREDND - A, TOMRLWE
K& BRI (1T4) L L CERELTH
&, JLANCELTIUL, BT 5E0
FE2FHEDTH b,
BRIz, Tk ) ei7h%s551E7 5
ELTwa,
1. TEHLHES) 2F5780
@A T v (flikg<eEEEE DT Y Ped
Lo AL 2 G IR, SEERIK
DFLHIBRAT ),
@RI S (5 I EOMAZELR, 2=
RIS DBERR)
2, "RIENHES, =F51:0
OFoEGIHEME (K4 3> ) G
DA MO L O),
@AY JE5E GRdrdSEn iGE) 2 Wi 3

%),

Qs RkFR (PLFIR) LKL G AT

@iz abeioe (BRZ Witz T
%),

OFFf g AT 2 5] (BB 2 % )
Dk KD B),

Ot D H (* — 77 —oH iR
nh D WRFEfiits & Fnd 5),

@Az OEN (TGS 51
% FEHEHE OB O ELH % Bl

E L 2HE, WEICLY, Bz, 2
TV, R A ICIE, S L CEHRIOH
WL LN, AAELRIGNZIE, &l
s, THEBREN S 222, RE (B
EHNOHMERETR) 295ET 5,

4-2, TRIERES (XY SERIROIEENR
[ESpa)

I—v 3Ty, THEHOHM, & THS
DLSIENE ) OWMF IS 1, 207 IV
DT MBS & - TS »Eb T U
T 5138, PRIERG (R%5EE - Bl 7%
Vv 2 M EINGE, 2ERITE e &) o#HlD
LI N, FHUC k- THHTRIEL TSR
FoH#ELND L) FEZIDERNL ) TH B,

T XY A, BARD THEEEE, LFE
Mo TR 7 2+ (Antitrust Law) |
(v r—=rP—mW5lnILH, 1936 4F£ilE
nuE Yo%y by —AlifEN D
ik, 7v A b rdi— A0 BIL AR
ERH) b B,

LoL, TXAD)ATE, "HE0HEH,
WIS NBH, TELHDONIEYE (fair compe-
tition) ; FBHEND B TH B L\, HIf
Bt TSRO BB DdoBsEIcEIL,
RN 7 A MR, il 2 VT e ARL
MAICH L TR, EEE T FoMESREE
1> T 2%, FHMHE e & DAIERG | #
filliZ, INBUFSRME O TiRE, ITEETw 3,

WFHICLTY, Ze— T a4Eic
& o THEMME OS2 2 Ji0mid)
filod D HiconToOMmED, 4%, T F
FTHERIMEZHOTC 52 LITEEN W,

Utz rirs, =—4T74 > TEHDNE
RICHRIZHETOENI B T8 Uitk
V., T bbb, IMADEFHEICIZ RIS
TN IE (fair) g 258 A & 11, AMA T3,
AT Wpr b Th b,

Te—r T4 7 DESRE 120 “BE &
V) 2 X IZBIT B IEROMES L T b




FeEEm s (bR k)

o ThB,

T 72, KREDOEMELTH 5 FEDOHERZSER
H Y, HARDHEE (&th) H.oniEnd »
2L Litev, BEAOZREZEMRL T
57 X)) A DEHE AW TS,

ERELT, TAVHTIE, ~—>5T 4>
TR LD, EVRAZFDL D, ¥
ZDHLDEFEZ BIEMADH b,

AATIE, EEO—DDBEEE L TR TWY
AN L 9 72, MEH (O0) v—7r
TAYITHRENZ EDFRER»L Lt

5. = T4V DERET—H
T 1 2T DIERIEDRIE

5-1. ¥—4T 1 27 W) EEDRI L RE
ORI, 1969 FnFEET, “mar-
keting” &\ BEL, LELEXKFETHD
Y, ZNEBCTHARRCRLBE®T “HE
AEES)” 7oL “HEEFEEE L TLE
JZENTELTHS ), LIkRT 320,

72, 'O Ne—r T4 lv ) lE
13, FNEAAKEOREIH SR L &,
BErErE KU >wTnw s, it kicix
o, BAEWBE LML Ce—rT 4 > 7
AR BIAZ, B B ISR By 7
Wea e LCHL X9 &2, &5 <
H 5D, FIMI» S A Te—rT 4 T
DFROBLE L LTI L RETIEI L WTH
59, BEDDREERE & LTI, “market-
ing” &V KFED, FOFFITHARFELLC
EHELTWBET T, FAVEE, 77>
25ETYH, #NF1 “das Marketing”, ‘le
marketing” DL ) ICFERED E F, T OLF
EHVBICE STV LHEELRETLZENT
&%, Y 512 “marketing” (3D CTKE
MZeiEa s LT, KREOHICHEAL, D%
nUNDE 2z bR T 5 L) ick -2
LOThd, EFHHAL TS,

— 40—

HOBHI - 4O

5-2. =TT EEMIZEHD I LT
ATRED

>—7T 4 > 7 (Marketing) 132/ 7% D
», IR CHERP LMW TH L, BiIlEN
2Lz, FARY, RETYL Te—7T74
TR BEE o T nEng Y,

HARTY, =774 ¥ 7I3H¥TH 5,
P T 4 v TR RRICHEN L2 Y
DTHD (DFEFNEEDIAKRTH S), v—
T4 TIET 7 —F (Zwolifliz #
I DEWHEDITEE L\, L EHNTT
Wb,

ZI Lz, == T 4 v IR
MTHh->T, MoEMOBRETEHL T, £
B LOMERIZXELDTH L, Lizh->
C, HEHRLFORRZ TR TUIENDRWE
DEBRIT N LD, v @b EhT
Hb, TOMEDHR, FEF L EA v F—
T4 7 F ) = LI & RO iR
WRT, =—7T74 > 73BlckRI > Twb3%E
B LOMERRZXNAIUT L D TH - T,
ZFo LM (7)) YHERL CBITFIELwT
IV nw) 2 EIic b,

Z 9 L 722 LB A AL 2 T
ME LT, HEERA NS, AL, HA
#RFET 2 TEAORRE G PO OB
FHE LA 272300 2, i3, H
AREFROTE THLEL2OFFELERL T
%27,

AEL, BovhrhilATHaIZWE -
Tz, RS, e, $EY, BEYl
& & MY IR AL SREIR T — R )
BIRE AT — FAD D C A At S F} o
EWEATZL D — Th b, EBD BTG
I FNENOFOHE MR IS DS
DT —2DMFREMEEL C, FREEIZNE
BEADEDLDTH B9, ARETIRIEHEH
85, §RCHHER (EHEEEE) %z
THEW)HREZRATAHAR, ZOMFRII,



Fro—s T4 > 7O ICHT 3 HRIEKOKRA > b (BH)

LSRRI IZFRE M L I S N T Wi oy
¢, BEOMRTIIEAFIRI > T2
PHHNLTNZ & R FER L 72, £ L CLLF
BRI, BESTOHFE L V) H
KEAETRIFEHL TB(REL -
EHHE7,

Lz, BB THESRAEE T O
BATIEDRA, 12, FNFEELZRBLEY
WL edr o2k 5 TH B,

Ebbh, =7 T4 TR LZDEK
27D LTwaEHE LTI, Tk,
i & B DFER E T2 Z I3 TEL W,
HEZTER, b IE, MEMELTo
P T AT DEREEFENTEHIZNE
FZTE72,

LZAHT, FHMERBMENDLHIZIFND
VAR S P WD 7 ) v —E hald e b
T\, FRIBOLEME LT, Te—r T4
I DEH DAEE LT, BRI TTER &
W 72D HIb LT IUE e b\ b Ly,
U, HetEEoBERE— (1999) 2 T
& BIRRAGIC T 2 BB L 72 B et
Th 5,

EBIZIZE I D BIFFL T b>—7 T4
CITDERIEEADLE, BBLE, WO
P T4 TDERNH T, TDh LI,
=T 4 v O, FEL, R &%
BRI MR EN T DD — & TH b,

SR, 2T T4 v T RIKRRIIZIEZ,
FILHEEmEBEEHL, EHICRHINS
Eno ek ) —H LR E R 2 1R
1213, (EHOZ LWL Ltk vy
KEEBHICh o2 Eld kv (B LD,
INFTHEHOBNLHBECLEEINTUS
WEW), ol nild, T=—rT 47D
EF AR, FREZ - LWL
HHZEIFTTICRTEE) TH S,

Bk & 7 2 &, ICEFKEZREBDI &
LTh, KRS FHEwmOHR b > T

Wk, 29 L7eHT, BREENEGL 2 HR
EBEWET LD, T, v~—r T4 7
PEEMICESO L Z EHEBELE 5, EHIT,
FOWBRMEDROD—D2% F N IT—2 >
(Wroe Alderson) o JEARIZSRKD T 229,

5-3. ZFRIAY (ADEETW ET) H/—
LTWwWasm, AnN—LENLVLHD

»H DM, ADHZ TWbEToMER
REWHLTLDOTL W LML TW S,
LD b E2HWAHL- T, 2 ToRf%
FHLPICTBLDEDT, ZZhbdhbiE
DYLDRTwNFELLZ &2 b,

R ERIE, SEASH S ROYM %
FLEOTT TV FEmEMELLY LT
7o Lo L, BENHHFETIE, FEHEEIHIT
5 THEE) BHED T TR EFL B w2
EDLWMELE LT, HBRBRALE R
bz ElL T 5,

Bz 1E, ERKREHBEHYTIEIHELD
(=t 2) DRt 2H2 Twb, Z
ZTHN=E N ([Wbewv) boid,
EARWIC, ZOoBICES>TRELLD
(=L R) I2OoWwTThd, bri, 2
DIz H iz, B () (goods)
LR L 0 (commodity) 722 5 (H
BRIT) HEENT WD & BIFEIC . - TR
CEOLNTZLDTHEZ b, bEHE
DY - & BB DI ) B h 572D
ThHH) (B, RELZLLrENLOD
(bads) 7"&H; L Tw3),

FOFRT, | T=—2T 4> 7 2
Micke->722LTY, ML THLHEMEIZIE
WIsEC, WOl OB THRITE L L0
HTTCL B ERUETHD, DL %
Lo ) MR TH E 2 T BE»H 5
XIocE,
ER/TLELTH B, HlzIE, ZNnFTD
re—> 74708 THRITHELRD,
MEE L TERINTWDE Z EiE, (AiHEENn



FeEEm s (bR k)

72&90) UTDE I neH2Twiz,
Offifii s 2 4 @ (offerings) X113 & 9 »
5 LD,
@zcH (BGl) AfifilE, HEHOAE & 122,
@B g & 1320, ZNIE & 132,
@ EDORIED R b I T W v, Hlfk
(2, %A, MAZY) SR QU8
H, VTAT b, HehE) RS
T2 (o) o5 Eyo—Ho A,
ZOWHE E Wiz T 5, filic, BiA
LHY, FEML DALY OHET
Hb, TOEKRTIE, WH (DN
) OREE, —Ho AW B
LINT U ZMBERZ BRNETH DI,
ORI N T v (FERICIE - T
),
AN TIE, Oz DV THEEL 7275, &K,
M1 IR 3 e 2 a3 7 5 7\,

6. BbWYIZ——4 T 417 DE
ZIE~@EITT—

VEZA, Te—=rT4 > TR I
ONWTDHHL Ho72, 22TH T=—2
T4 ¥ 7 &Iy AN F F, B
LR ENDE V) AR LBL RS T
Wiz,

ZZTIE, BHe—r T4 > TI3REER
BELTWE0pE ) HndFEE 5t
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